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The Meadows at Rivergreen 
 

33 ACRE (High Density RS-20) RESIDENTIAL DEVELOPMENT SITE 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

SOUTH CORVALLIS RESIDENTIAL DEVELOPMENT SITE 
3200 SE 3rd Street, Corvallis, Oregon 97333 

 
Description:  Located within a newly established Urban Renewal District, this rare 33 acre 
residential development site is zoned High Density RS-20 Residential.  This property is relatively 
flat and located approximately one mile from the downtown Corvallis core and Oregon State 
University.  The extreme shortage of housing in Corvallis makes this property an excellent 
opportunity to develop in a community with high demand. 

 

Price:  $10,000,000 
 

Dale Kern, Broker 
Commercial Associates 

202 NW 6th Street, Corvallis, OR 97330 
(541) 754-6320 • Fax: (541) 758-0508 

dale@commercialassociates.org 
www.commercialassociates.org 

 
The information contained herein was secured from sources deemed reliable but is not guaranteed by broker and is subject to price change, prior sale, error or  
omission, correction or withdrawal without notice. 

mailto:dale@commercialassociates.org
http://www.commercialassociates.org/
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CONCEPT PLAN – 258 UNITS 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Concept Plan Only:  Buyer should not rely on this concept plan, but should rely on the 
results of Buyer’s own research and design review process. 
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CONCEPT PLAN – 303 UNITS 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Concept Plan Only:  Buyer should not rely on this concept plan, but should rely on the 
results of Buyer’s own research and design review process. 
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CONCEPT PLAN – 272 UNITS 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Concept Plan Only:  Buyer should not rely on this concept plan, but should rely on the results 
of Buyer’s own research and design review process. 
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CORVALLIS LDC ZONING PROVISIONS 
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tie
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ei
r 
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ie

nt
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di
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 c
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fli

ct
 o

f i
nt

er
es
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n 

w
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in
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ll 
pa

rt
ie
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2.
T

o 
ta

ke
 n

o 
ac

tio
n 

th
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 a

dv
er

se
 o

r 
de

tr
im

en
ta

l t
o 

ei
th

er
 p

ar
ty

’s
 in

te
re

st
 in

 th
e 

tr
an

sa
ct

io
n;

 a
nd

…
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T

o 
ob

ey
 th

e 
la

w
fu

l i
ns

tr
uc

tio
n 

of
 b

ot
h 

pa
rt

ie
s.
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n 
ag

en
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in
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de
r 
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D
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cl
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ed
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im

ite
d 

A
ge

nc
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em
en

t h
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 th
e 
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m

e 
du

tie
s 

to
 th

e 
cl

ie
nt
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s 

w
he

n 
re

pr
es

en
tin

g 
on

ly
 a

 s
el

le
r 

or
 o

nl
y 

a 
bu

ye
r,

 e
xc

ep
t t

ha
t t

he
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ge
nt

 m
ay

 n
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, w
ith

ou
t w

rit
te

n 
pe

rm
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on

, d
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cl
os

e 
an

y 
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 th
e 

fo
llo

w
in
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 T

ha
t t

he
 s

el
le

r 
w

ill
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ep
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er

 p
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e 
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 fa
vo

ra
bl

e 
te
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s 
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 th
e 
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tin

g 
pr

ic
e 

or
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rm
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he
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uy

er
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 p
ric

e 
or
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or

e 
fa

vo
ra

bl
e 

te
rm

s 
th

an
 th

e 
of

fe
rin

g 
pr

ic
e 

or
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rm
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r 

3.
In

 tr
an

sa
ct

io
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lv
in

g 
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e
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fo

ur
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es
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en
tia

l u
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nl
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 in
fo

rm
at

io
n 
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rd
in

g 
th

e 
re

al
 p

ro
pe
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y 
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an
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n 
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in
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 n

ot
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m
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d 
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, p
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 te

rm
s,

 fi
na

nc
ia

l q
ua

lif
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at
io

ns
 o

r 
m

ot
iv

at
io
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to

 b
uy
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r 

se
ll.
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ag

en
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t d
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cl
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at
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n 

th
e 
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en

t k
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w
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ho
ul
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kn

ow
 th
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ilu
re

 
to

 d
is

cl
os
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ld

 c
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st
itu

te
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nt

 m
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re
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en

ta
tio

n.
 U

nl
es

s 
ag
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 to
 in

 w
rit

in
g,
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n 

ag
en

t a
ct

in
g 

un
de

r 
a 

D
is

cl
os

ed
 L

im
ite
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A

ge
nc
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ag

re
em

en
t h
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 n

o 
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ig

at
e 

m
at
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rs

 th
at
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re

 o
ut

si
de

 th
e 

sc
op

e 
of

 th
e 

ag
en

t’s
 

ex
pe

rt
is

e.
 

 Y
ou

 a
re

 e
nc

ou
ra

ge
d 

to
 d

is
cu

ss
 th

e 
ab

ov
e 

in
fo

rm
at

io
n 

w
ith

 th
e 

ag
en

t d
el

iv
er

in
g 

th
is

 p
am

ph
le

t t
o 

yo
u.

  I
f y

ou
 

in
te

nd
 fo

r 
th

at
 a

ge
nt

, o
r 

an
y 

ot
he

r 
O

re
go

n 
re

al
 e

st
at

e 
ag

en
t, 

to
 r

ep
re

se
nt

 y
ou

 a
s 

a 
S

el
le

r’s
 A

ge
nt

, B
uy

er
’s

 A
ge

nt
, 
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 D

is
cl

os
ed

 L
im

ite
d 

A
ge

nt
, y

ou
 s

ho
ul

d 
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ve
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pe

ci
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 d
is

cu
ss
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n 

w
ith
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im

/h
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ut
 th

e 
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tu
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nd

 s
co

pe
 o

f 
th

e 
ag

en
cy

 r
el

at
io

ns
hi

p.
 W

he
th

er
 y

ou
 a

re
 a

 b
uy

er
 o

r 
se
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r,
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ou

 c
an

no
t m

ak
e 

a
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ce
n

se
e 

yo
u

r 
ag

en
t 

w
it

h
o

u
t 

th
ei

r 
kn

ow
le

dg
e 

an
d 

co
ns

en
t, 

an
d 

an
 a

ge
nt

 c
an

no
t m

ak
e 

yo
u 

th
ei

r 
cl

ie
nt

 w
ith

ou
t y

ou
r 

kn
ow

le
dg

e 
an

d 
co

ns
en

t. 


