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WALNUT PROFESSIONAL CENTER 
Professional Office/Medical Office Building Pads 
2300 NW Century Drive, Corvallis, Oregon 97330 

FOR SALE 
(Only Three Remaining Lots) 

 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Description:  Three (3) remaining separate building pads, all utilities stubbed to each pad. 
Pads are building-ready with access drives, storm water detention, and water quality in place. 
Zoning:  PAO (Professional & Administrative Office) allows for business & medical uses. 
Size:  Pad building sizes range from 2,000 – 10,000 sq. ft. 
Price:  See attached price list 
 

      For information contact: 
Dale Kern, Broker 
Commercial Associates 

      202 NW 6
th
 Street, Corvallis, OR 97330 

      (541) 754-6320 • Fax: (541) 758-0508 
      E-mail:dale@commercialassociates.org 

www.commercialassociates.org 
 
   The information contained herein was secured from sources deemed reliable but is not guaranteed by broker and is subject to price change,  
    prior sale, error or omission, correction or withdrawal without notice. 

mailto:dale@commercialassociates.org
http://www.commercialassociates.org/
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Walnut Professional Center Lot Sales Information
Kings Blvd. and Walnut Blvd. Corvallis Oregon

Lot sale prices 12/5/2019

Lot 

# Address SF Acres %

General office 

buildable SF (2 

level building)

Medical office 

buildable SF (one 

level building) Selling price

Selling price 

PSF Status

1 2150 NW Century Dr. 29,198               0.67        0.104       6,400                  3,990                      925,000$            31.68$              available

2 2150 NW Century Dr. 27,336               0.63        0.097       6,400                  3,600                      876,894$            32.08$              Sold

3 2250 NW Century Dr. 27,534               0.63        0.098       9,600                  4,800                      999,000$            36.28$              Sold

4 2300 NW Century Dr. 22,206               0.51        0.079       5,000                  2,250                      750,000$            33.77$              available

5 2350 NW Century Dr. 77,208               1.77        0.275       19,000               19,000                   2,715,113$        35.17$              Sold

6 2400 NW Century Dr. 35,544               0.82        0.127       8,800                  8,800                      1,175,000$        33.06$              Sold

7 2450 NW Century Dr. 19,504               0.45        0.070       5,600                  3,200                      665,000$            34.10$              available

8 2500 NW Century Dr. 18,052               0.41        0.064       5,600                  3,740                      571,362$            31.65$              Sold

9 2550 NW Century Dr. 23,868               0.55        0.085       7,200                  5,000                      750,000$            31.42$              Sold

280,450            6.44        1.000       73,600$             54,380                   9,427,369$        33.62$              

Lot Condition Information: * Lots are pad certified 

*Sub-surface detention in place

*Utilities stubbed to each lot

*Access driveways in place

For property information contact:             Dale Kern, Principal Broker 
Commercial Associate 

202 NW 6th Street 

Corvallis Oregon 97330

541-754-6320  
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