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Fully Leased Professional Office Building 
Corvallis, Oregon 97330 

 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Description:  This 20,000 sf building on approximately 1.77 acres has abundant parking. This 
property represents one of the nicest professional buildings in Corvallis.  The property is zoned 
PA-O (Professional Administrative Office) and is 100% leased to long-term medical professional 
tenants. 
 
Total Building Sizes:  20,000 sq. ft. Total Land Size:  77,208 sq. ft. (1.77 acres)  
 
Purchase Price: $10,856,000 
 

   Cap Rate: 5%              Dale Kern, Broker 
         Commercial Associates 

             202 NW 6th Street, Corvallis, OR 97330 
             (541) 754-6320 • Fax: (541) 758-0508 

           E-mail:dale@commercialassociates.org 
                    www.commercialassociates.org 

   
 The information contained herein was secured from sources deemed reliable but is not guaranteed by broker and is subject to price 
   change, prior sale, error or omission, correction or withdrawal without notice. 

FOR SALE 
Fully Leased Multi-Tenant Professional 

Office Building 
2350 NW Century Drive, Corvallis, OR 97330 

mailto:dale@commercialassociates.org
http://www.commercialassociates.org/
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Walnut 5 Professional Center 
2350 NW Century Drive, Corvallis, OR 97330 

The Overview 

Property Profile 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
One of the nicest privately owned professional office buildings in the City 
of Corvallis.  The Property is leased to three medically related tenants and 
one financial firm.  All tenants are long-term with extensive tenant 
improvement buildouts.  The Property is located in the north side of 
Corvallis in the popular Timberhill area. 

 
 
 
 
 
 
 
 
 
 
 

Address:    2350 NW Century Drive 
City, State:    Corvallis, Oregon 
Product Type:   Multi-tenant professional building 
Building Square Footage: 20,000 
Land Size:    1.77 acres 
Number of Tenants:  4 
Occupancy:    100% 
Year Built:    2010 
Construction:    Stick built with brick siding 
Parking:     95 Stalls (1/201 sf) 
2019 NOI:    542,800 
Price:     $10,800,000 
Cap Rate:    5% 
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Signage    Entrance Doors   1st Floor Lobby 
 
 
   The information contained herein was secured from sources deemed reliable but is not guaranteed by broker and is subject to price 
   change, prior sale, error or omission, correction or withdrawal without notice. 
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2nd Floor Lobby   2nd Floor Office   2nd Floor Office 
 
 
 
 
 
 
 
 
   The information contained herein was secured from sources deemed reliable but is not guaranteed by broker and is subject to price 
   change, prior sale, error or omission, correction or withdrawal without notice. 
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 A

n 
ag

en
t a

ct
in

g 
un

de
r 

a 
D

is
cl

os
ed

 L
im

ite
d 

A
ge

nc
y 

ag
re

em
en

t h
as

 th
e 

sa
m

e 
du

tie
s 

to
 th

e 
cl

ie
nt

 a
s 

w
he

n 
re

pr
es

en
tin

g 
on

ly
 a

 s
el

le
r 

or
 o

nl
y 

a 
bu

ye
r,

 e
xc

ep
t t

ha
t t

he
 a

ge
nt

 m
ay

 n
ot

, w
ith

ou
t w

rit
te

n 
pe

rm
is

si
on

, d
is

cl
os

e 
an

y 
of

 th
e 

fo
llo

w
in

g:
 

 1.
 T

ha
t t

he
 s

el
le

r 
w

ill
 a

cc
ep

t a
 lo

w
er

 p
ric

e 
or

 le
ss

 fa
vo

ra
bl

e 
te

rm
s 

th
an

 th
e 

lis
tin

g 
pr

ic
e 

or
 te

rm
s;

 
2.

T
ha

t t
he

 b
uy

er
 w

ill
 p

ay
 a

 g
re

at
er

 p
ric

e 
or

 m
or

e 
fa

vo
ra

bl
e 

te
rm

s 
th

an
 th

e 
of

fe
rin

g 
pr

ic
e 

or
 te

rm
s;

 o
r 

3.
In

 tr
an

sa
ct

io
ns

 in
vo

lv
in

g 
on

e
-t

o-
fo

ur
 r

es
id

en
tia

l u
ni

ts
 o

nl
y,

 in
fo

rm
at

io
n 

re
ga

rd
in

g 
th

e 
re

al
 p

ro
pe

rt
y 

tr
an

sa
ct

io
n 

in
cl

ud
in

g,
 b

ut
 n

ot
 li

m
ite

d 
to

, p
ric

e,
 te

rm
s,

 fi
na

nc
ia

l q
ua

lif
ic

at
io

ns
 o

r 
m

ot
iv

at
io

n 
to

 b
uy

 o
r 

se
ll.

 
 N

o 
m

at
te

r 
w

ho
m

 th
ey

 r
ep

re
se

nt
, a

n 
ag

en
t m

us
t d

is
cl

os
e 

in
fo

rm
at

io
n 

th
e 

ag
en

t k
no

w
s 

or
 s

ho
ul

d 
kn

ow
 th

at
 fa

ilu
re

 
to

 d
is

cl
os

e 
w

ou
ld

 c
on

st
itu

te
 fr

au
du

le
nt

 m
is

re
pr

es
en

ta
tio

n.
 U

nl
es

s 
ag

re
ed

 to
 in

 w
rit

in
g,

 a
n 

ag
en

t a
ct

in
g 

un
de

r 
a 

D
is

cl
os

ed
 L

im
ite

d 
A

ge
nc

y 
ag

re
em

en
t h

as
 n

o 
du

ty
 to

 in
ve

st
ig

at
e 

m
at

te
rs

 th
at

 a
re

 o
ut

si
de

 th
e 

sc
op

e 
of

 th
e 

ag
en

t’s
 

ex
pe

rt
is

e.
 

 Y
ou

 a
re

 e
nc

ou
ra

ge
d 

to
 d

is
cu

ss
 th

e 
ab

ov
e 

in
fo

rm
at

io
n 

w
ith

 th
e 

ag
en

t d
el

iv
er

in
g 

th
is

 p
am

ph
le

t t
o 

yo
u.

  I
f y

ou
 

in
te

nd
 fo

r 
th

at
 a

ge
nt

, o
r 

an
y 

ot
he

r 
O

re
go

n 
re

al
 e

st
at

e 
ag

en
t, 

to
 r

ep
re

se
nt

 y
ou

 a
s 

a 
S

el
le

r’s
 A

ge
nt

, B
uy

er
’s

 A
ge

nt
, 

or
 D

is
cl

os
ed

 L
im

ite
d 

A
ge

nt
, y

ou
 s

ho
ul

d 
ha

ve
 a

 s
pe

ci
fic

 d
is

cu
ss

io
n 

w
ith

 h
im

/h
er

 a
bo

ut
 th

e 
na

tu
re

 a
nd

 s
co

pe
 o

f 
th

e 
ag

en
cy

 r
el

at
io

ns
hi

p.
 W

he
th

er
 y

ou
 a

re
 a

 b
uy

er
 o

r 
se

lle
r,

 y
ou

 c
an

no
t m

ak
e 

a
 li

ce
n

se
e 

yo
u

r 
ag

en
t 

w
it

h
o

u
t 

th
ei

r 
kn

ow
le

dg
e 

an
d 

co
ns

en
t, 

an
d 

an
 a

ge
nt

 c
an

no
t m

ak
e 

yo
u 

th
ei

r 
cl

ie
nt

 w
ith

ou
t y

ou
r 

kn
ow

le
dg

e 
an

d 
co

ns
en

t. 


